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C
onsolidators are not air-
lines, they are independent
entrepreneurs, like travel
agents, intent upon offer-
ing you (on behalf of your
clients) domestic and es-

pecially international airline tickets on
name-brand, as well as secondary class,
IATA airlines at rates well below the
posted tariff rates.

The air ticket consolidator makes it pos-
sible for travel agents to obtain reserved
seats for their clients, add a specific serv-

ice charge or commission for you (the
amount of the charge is not disclosed in
the client's ticket) and still provide a
round-trip airline ticket at lower cost than
the client would pay by purchasing a reg-
ular ticket directly from the airline.

Most, but not all, air consolidators
have contracts with at least one and
usually a dozen or more IATA airlines.
(Note: Charter flights are not involved in
air consolidation.) Consolidators must
use the ticketing and conditions of car-
riage rules of the specific airlines that
they have contracts with. These are
called prime consolidators.

Some air consolidators do not have
contracts with any airlines. These con-
solidators—also legal—purchase airline
tickets for resale to travel agents from
prime consolidators.

All consolidators live by their reputa-
tion and are not specifically regulated by
the U.S. or foreign governments or by
IATA. Each airline makes its own deci-
sion whether or not to do business with
any particular consolidator. It can be as-
sumed that airlines set meaningful stan-
dards of performance and financial
status when they appoint air consolida-
tors. (The airlines want minimum nega-
tive exposure from consolidators.)

Why Use a Consolidator?
Travel agents can utilize the expertise of

air consolidators who compete openly
against each other to provide quality air
transportation on a wide range of airlines at
prices highly competitive with tickets sold
by the airlines or by “online” air ticket sell-
ers—sellers who make little or no personal
contact available to the travel agent.

Air ticket consolidators offer travel
agents the choice of access to the con-
solidator's website or toll-free phone.

All consolidators sell tickets to travel
agents in either net fare or commission
categories. When purchasing a net fare,
travel agents can add a service charge of
their own selection. The amount of the
charge is not identified in the passenger's
ticket as such. If the ticket includes a com-
mission for the agent, the amount of the
commission also is not identified. Be sure
that your service charge or commission (as
appropriate) is always included when quot-
ing the selling fare to your client!

By using air consolidators, travel
agents have a convenient, legal way to
provide lower fare international (and do-
mestic) airline tickets to their clients.

Choosing a Reliable Consolidator
Most travel agents have already chosen

one or several air ticket consolidators who
have earned the agent's confidence in re-
cent or past transactions.

JAX FAX constantly monitors the gen-
eral performance of the consolidators who
list their flights and/or advertise in JAX
FAX's monthly issues. Subscribing travel
agents are encouraged to report poor per-
formance and specific problems directly
to JAX FAX. It is the ongoing goal of JAX
FAX to maintain the highest level of cred-
ibility of its listers and advertisers.

When initially selecting or reviewing
the choice of a consolidator, make sure
that they meet your standards for busi-
ness conduct.
1. Ask your fellow travel agents who
they patronize.
2. Make sure your potential (and actual)
consolidator provides several optional
carriers to the areas most in demand by
your clients.
3. Test them on reliability and keeping
their word.
4. Ask them how many airlines they
have contracts with (a measure of how
they rank with major airlines).
5. Do they provide you with written copy
of the airline rules and restrictions of the
carrier you booked? (They should.)

Ask members of your office staff if
they have had personal business experi-
ence with prospective consolidators.
Continue to be alert after you select a
consolidator to make certain that they
do not lapse into poor service. As with
any other business relationship, vigi-
lance is the key to serving your clients
with the best products at prices that
maintain your clients' loyalty.

‘Some Restrictions Apply’ When
Booking a Consolidator Ticket

As noted previously, all consolidators
must operate under the rules of the airline
on which your client will fly. Since all airlines
have their own rules/regulations, each and
every ticket may carry unique conditions.

Airlines change rules all too frequently,
so be alert and insist that your consol-
idator informs you in writing (preferably
at the time of booking) so that you can
advise your client regarding penalties for
flight changes, frequent flyer miles, re-
funds, etc. Make sure that your client
accepts the rules and regulations before
you pay for the ticket.

What Is An Airline Ticket Consolidator?
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O
ne of the number
one questions I get
when talking to
agents at trade
shows is “Why

should I still sell air when there’s
no benefit for me or my clients?”

With most airline’s commissions at zero when selling flights
through their GDS, many agents believe they can’t make
money selling air. This misconception has led many agents to
stop selling air all together. Fortunately, this is just a myth and
there are still great opportunities for agents to make signifi-
cant profit on air sales and provide an excellent value for their
customers. This is where a consolidator enters the picture.

Consolidators today have contracted access to both un-
published bulk net fares as well as commissions on pub-
lished fares (including low cost short term initiative sale
fares). This combination of fare options allows a consolida-
tor to offer agents bulk net fares (no pricing on the ticket) or
commission overrides on published fares, based on what
will work best for the client.

When buying a bulk net fare from a consolidator, an agent
can add their own markup to the ticket and still sell their
clients a fare that is less than what they might find in the GDS
or on the internet. In some cases these bulk fares can be hun-
dreds (or thousands with business/first class) less than pub-
lished fares. Some bulk tickets have slightly different change
and cancellation penalties than published fares (a good con-
solidator will tell you these upfront), but a vast majority have

fare rules very similar to published fares. And many accrue
frequent flyer points just as a standard fare would.

In recent months, many airlines have been offering very
low cost, short term sale fares, which are in some cases
lower than contracted bulk net fares. In these cases, a good
consolidator can offer a hefty commission override on the
fare, allowing you to stay competitive with the fares avail-
able directly from the carrier or over the internet while mak-
ing a nice profit and keeping your client happy by providing
full service for their travel needs.

Your Partner to the South Pacific
Aussie Adventures has been consolidating fares to Australia,

New Zealand & the islands of the South Pacific (Fiji, Tahiti, Cook
Islands, Tonga, Samoa, etc) for 10 years. We have very strong re-
lationships with our carrier partners and can offer great rates and
service to match. As not all destinations in the South Pacific are
serviced daily, we know the ins & outs of the flight schedules and
required routings and can assist in planning the most complex
itineraries. This planning assistance can sometimes save your
client hundreds of dollars by ensuring the best routings are used
to keep within the lowest cost fare rules. And we welcome all le-
gitimate sellers of travel (new or experienced, home based or tra-
ditional brick & mortar, CLIA, TRUE, VTC, ARC, TIDS, etc).

So the next time a client calls you for an air-only booking,
don’t send them to the web–call your consolidator. Chances
are you’ll end up making more than you thought possible and
your client will fly away a satisfied customer, ready to call you
next time, knowing you can service all their travel needs.

The Benefits Of Selling Consolidator Airfares
By Yale Norris President, Aussie Adventures

T
he year 2010 has just begun
and we at the USACA are
starting it off with a bang.
Along with JAX FAX maga-
zine, the leading travel mar-

keting magazine in the industry,
we are proud to announce some

great new things to travel agents.
So, what is the USACA? We are the United States Air Con-

solidators Association, an association dedicated to the travel in-
dustry. It is our mission to serve as the national trade association
for those air consolidator businesses which provide their travel
agent customers with integrity, trust and reliability. To meet that
goal, all members of the USACA must transact at least $20 mil-
lion annually in air consolidation in conjunction with scheduled air-
lines; be incorporated in the United States for at least two years;
and have never filed for bankruptcy or ceased operation.

We are proud to say that all current members of the USACA
have been incorporated as consolidators for at least 10 years.
Combined we have over 350 years in business as consolida-
tors. So what does all of that mean for a travel agent?

To travel agents, our mission is simple: to work reliably and
quickly so they can maximize revenue. We understand that travel

agents are busy. Especially in these difficult economic times,
travel agents are working harder than ever. So the USACA makes
it our mission to provide fast, reliable, trustworthy service, as well
as high commissions and NET fares so that agents can achieve
the highest possible revenue for their hard work.

There is a unique opportunity available to the travel agent
when they work with a USACA member. There is no better way
to get fast, friendly, economical service. Our undeniable expe-
rience enables us to know the industry and go to bat for our
travel agent partners. Individually, each member of USACA con-
sistently endeavors to deliver the best negotiated rates from
the airlines for our travel agent partners. That’s what makes
USACA a worthwhile organization for travel agents. And that’s
what makes a difference to their bottom line.

This year we are looking ahead and seeing what new things
we can do. We recently launched our new website,
www.usaca.com, along with a new free class at www.tau-
niv.com detailing what consolidators do, how to earn high prof-
its with consolidators, and how to choose a reputable
consolidator.

We encourage you to visit www.usaca.com and see how
a consolidator can make a difference and increase your rev-
enue so you can work smarter, not harder.

Net Profits With A Reliable Consolidator
By Akshay Shah, Vice President of Marketing for Sky Bird Travel & Tours; President of USACA

http://www.usaca.com
http://www.tau-niv.comdetailingwhat
http://www.tau-niv.comdetailingwhat
http://www.tau-niv.comdetailingwhat
http://www.usaca.com
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I
t is incredible to see how
much the airline industry has
changed over the last few
years and the sheer wealth of
opportunity available for travel

agents to find the cheapest air-
fares for their clients.

Air consolidators enable agents to compare flight prices
across a range of airlines by using their online booking en-
gine. Agents can save time and money by comparing a
range of airlines simultaneously and weighing options to
determine the most cost effective, but also the most con-
venient time to travel.

Find Better Rates, Faster
Consolidators generate huge volumes of sales on extremely

low margins to a wide range of travel agents. By bringing to-
gether this group of travel agents we are able to provide the
best airfares for thousands of travelers and thus negotiate bet-
ter airfare rates than a single travel agent could negotiate. At
the same time, we offer millions of fares to worldwide desti-
nations and discounts in all classes of service.

Hariworld has invested time and money in developing a state
of the art proprietary booking engine to eliminate tedious leg-

work in finding the cheapest and best prices with availability in
a few seconds. A white label solution is also available for those
agents who wish to target their own clients.

Choosing a consolidator that is right for you takes time and
effort. Make sure you are dealing with a consolidator that
has their own airline contracts, not a reseller. Their site
should display the airlines they have contracts with. Find a
consolidator that offers a website with substantial choice of
fares and carriers to destinations you sell. Look for a con-
solidator that offers additional products to help expedite your
searches with products such as cruises, tours, hotels, etc.,
creating a one-stop shop for you. Choose one with a user-
friendly site that is easy to navigate and offers real availabil-
ity, accuracy and booking management.

Your choice should be a member of the Unites States of
America Consolidator Association (USACA). The Organiza-
tion maintains stringent standards and its members must stay
in compliance to keep their good standing. Members are among
the largest, most well-established air consolidators in the nation.

Your success is our success, Hariworld will help maximize
your profits by offering your clients integrity, value and timely
responses which are the key elements of successful selling
and client retention. All travel professionals are invited to reg-
ister and book at www.hariworld.com

Choosing a Consolidator That is Right For You
By Prem Cohly President and CEO Hariworld Travels - New York

W
ith airfare dis-
counting at an all
time high in 2009,
travel agent com-
missions have ulti-

mately been affected. Agents
have regularly come to us won-

dering what the best deal was for their client and how to
make a profit at the same time. As airlines suffered from the
loss of the corporate traveler at the front end of the plane,
volatility in airfare pricing became the norm. Prices in busi-
ness class, first class and economy were reduced some-
times by up to 60% on international flights. Customers and
agents alike became accustomed to not only searching for
a deal but demanding it.

Your Ticket to Better Fares
Although many of the effects from 2009 remain, the start

of 2010 appears to have brought a slightly higher average
fare in the long haul market. For the consumer this poses a
problem, do they take a chance on waiting to purchase their
ticket in the hope the fare will reduce or pay full fare up
front? At the same time agents continue to be paid little to
nothing when servicing clients on just an air ticket. Working
with a reputable and experienced air consolidator is your
ticket to cutting through the clutter and maximizing your
profits. Due to the volume they are able to produce, a spe-
cialist consolidator has access to the most aggressive air-

fares in market. With the constant stream of promotional
fares offered by the airlines with very short booking win-
dows, a consolidator can help you lock in highly desired
fares for your clients quite often at a considerably better fare
than through a GDS.

Working with a consolidator, particularly a destination
specialist can assist with any complicated itineraries that
have multiple sectors, passengers traveling on different
itineraries and multiple carriers. Not only will this save
time but complicated itineraries allow you the potential to
earn higher profits for your efforts. If you are not an ex-
pert in the destination you are selling to your client, why
accept the burden of risk?

With a 30 year history, Qantas Vacations is one such spe-
cialist air consolidator and wholesaler to Australia, New
Zealand, Fiji and Tahiti. Qantas Vacations has long standing
partnerships with the major airlines servicing the South Pa-
cific and close partnerships with the travel agent commu-
nity. They offer agents access to any current sale fares
available on Qantas Airways, Air Pacific and Air Tahiti Nui.
Their dedicated air consolidator desk is staffed by destina-
tion specialists who have traveled many times to the desti-
nations they service. A member of USTOA, Qantas
Vacations guarantees quote turnaround time in less than 50
minutes or the ticketing fee is waived.

For more information on Qantas Vacations and to find up-to-
date consolidator fares to Australia, New Zealand, Fiji and Tahiti
call 888-892-6269 or visit www.qantasvacations.com.

Qantas Vacations – The Best Down Under
By Michael Power, Director of Sales for Qantas Vacations

http://www.hariworld.com
http://www.qantasvacations.com
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BOOST your COMMISSION by

booking Net fares

More than 75 airlines, 180 countries and a 1,000 destinations worldwide
are a fast click away at AirbyPleasant.com. Start booking today!

~ AFRICA

~ CARIBBEAN

~ MEXICO

~ ASIA

~ EUROPE

~ MIDDLE EAST

Air by Pleasant puts the BEST
worldwide airfares at your fingertips to these destinations:

AirbyPleasant.com OR CALL 800-877-8111
EMAIL ABPweb@pleasant.net

A DIVISION OF

to your clients’ destinations!

~ AUSTRALIA

~ LATIN AMERICA

~ NEW ZEALAND

Air by Pleasant also offers commission on select published sales fares.
Call today for details!

...and more!

Fares available in First Class, Business, Premium Economy and Economy.

COMPANY NAME: AIR BY PLEASANT Contact Person: Craig James

Address: 4025 Camino Del Rio South, Suite 210, San Diego, CA 92108

Phone Reservations: 800-877-8111 Local: 619-521-2700

Fax: 619-521-2764 Email: airquote@pleasant.net URL: www.AirbyPleasant.com

Regions Served: AFRICA, ASIA, AUSTRALIA & S. PACIFIC, CENTRAL & SOUTH AMERICA, EUROPE, MIDDLE EAST,

Airlines Represented: 2J, 4M, 4Q, 8U, 9W, AC, AS, AT, AV, AZ, BD, BP, BR, CA, CI, CO, CX, ET, FI, FJ, G0, GA, GF,

HA, HM, HU, HX, IB, JJ, JK, JL, KC, KE, KM, KQ, KX, LA, LH, LP, LX, LY, MD, MH, MK, MP, MS, MX, NZ, OS, PG, PR,

PW, PX, QF, QM, SB, SK, SQ, SV, TG, TN, U7, UA, UM, UN, UO, US, VA, VR, VS, XL,

Commission Basis: Net & Commissionable Fares Years in Business: 51 years

Payment Method: Business Check, Money Order, AMEX: � Visa: � Master Card: � Discover: � & PayPal

Business Hours: Mon-Fri 6:00am-6:00pm, Sat 8:00am-3:00pm, Sun 10:00am-3:00pm Pacific Time

Bookable Online at: www.PleasantHolidays.com • www.PleasantAgent.com

Trade Memberships: ASTA: � USTOA: � USACA: IATAN: � ARC: � Other: OSSN

Fare Class Sold: • First: � • Business: � • Coach: � Fare Shown on Ticket: Varies

mailto:airquote@pleasant.net
http://www.AirbyPleasant.com
http://www.PleasantHolidays.com
http://www.PleasantAgent.com
mailto:ABPweb@pleasant.net
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COMPANY NAME: AUSSIE ADVENTURES Contact Person: Yale Norris

Address: 4200 Eutaw Drive, Boulder, CO 80303

Phone Reservations: 866-828-AUSSIE Local: 303-828-0757

Fax: 303-828-0820 Email: info@aussie-adventures.com URL: www.aussie-adventures.com

Regions Served: AUSTRALIA & THE SOUTH PACIFIC

Airlines Represented: FJ, QF, NZ, TN, VA

Years in Business: 10 years Commission Basis: Net & Commissionable Fares

Payment: Business Check or Money Order & AMEX: � Visa: � Master Card: � Discover: �

Business Hours: Monday-Friday: 9am-5pm MST

Trade Memberships: ASTA: � USTOA: USACA: : IATAN: � ARC: � Other:

Fare Class Sold: • First: � • Business: � • Coach: �

Fare Shown on Ticket: Bulk & Published

Air & Land Packages:
7 Day Australia City Escape from $1799
8 Day NZ Self Drive from $1599
And custom tailored packages to suit your clients

mailto:info@aussie-adventures.com
http://www.aussie-adventures.com
http://www.aussie-adventures.com
mailto:info@aussie-adventures.com
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COMPANY NAME: C & H INTERNATIONAL Contact Person: Raymond Chow

Address: 4751 Wilshire Blvd, Suite 201, Los Angeles CA 90010

Phone Reservations: 800-833-8888 Local: 323-933-2288

Fax: 323-939-2286 Email: info@cnhintl.com URL: www.cnhonline.com

Regions Served: AFRICA, ASIA, AUSTRALIA & S. PACIFIC, EUROPE, MIDDLE EAST, N./S.& CENTRAL AMERICA & MEXICO

Airlines Represented: 9W, AA, AC, AF, AI, AM, AZ, BR, CA, CI, CM, CO, CX, CZ, DL, EK, ET, EY, FI, FJ, GA, GF, HU, IT, JL, IB,

KA, KE, KL, LA, LH, LX, MH, MU, MX, NH, NZ, OS, OZ, PR, QF, QR, RG, SA, SK, SQ, TA, TG, TN, UA, US UX, VA, VN, VS

Years in Business: 28 years Commission Basis: Net or Percentage

Payment Method: Personal Check or Money Order and Credit Cards

Credit Cards Accepted: AMEX: � Visa: � Master Card: � Discover: � Other:

Business Hours: Mon. thru Fri. 9 a.m. – 6 p.m. PST ; Sat: 10 a.m.-1 p.m. PST

Bookable at: www.cnhonline.com

Trade Memberships: ASTA: � USTOA: � USACA: � IATAN: � ARTA: � & ARC, CLIA, OSSN

Fare Class Sold: • First: � • Business: � • Coach: � • Fare Shown on Ticket: Published or Bulk

mailto:info@cnhintl.com
http://www.cnhonline.com
http://www.cnhonline.com
http://www.cnhintl.com
mailto:enroll@cnhintl.com
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COMPANY NAME: COSMOPOLITAN TRAVEL SERVICE Contact Person: Mike Melhem Jr.

Address: 22313 Mack Avenue, St. Clair Shores, MI 48080

Phone Reservations: 800-633-4087 Local: 586-445-8585

Fax: 586-445-6194 Email: sales@ctsfares.com URL: www.ctsfares.com

Regions Served: AFRICA, INDIA, EUROPE, MIDDLE EAST, LATIN AMERICA, SOUTH AMERICA.

Airlines Represented: A3, 5A, 4M, AF, AM, AR, AT, AV, AZ, BD, CO, DL, EK, GF, IB, IN, JJ,KL, KM, LA, LP, LH, LX,

LY, ME, NW, OA, OK, OS, OU, RJ, SK, SV, UA, US, YM.

Years in Business: 40 years Commission Basis: Net

Payment: Business Check or Money Order & AMEX: � Visa: � Master Card: � Discover: �

Business Hours: Monday-Friday: 7a.m.-5:30 p.m. Saturday 10:00a.m.-1:00p.m.

Bookable Online at: www.ctsfares.com • www.ctstours.com

Trade Memberships: ASTA: � USTOA: USACA: � IATAN: � ARC: � OTHER:

Fare Class Sold: • First: � • Business: � • Coach: � • Fare Shown on Ticket: Bulk
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mailto:sales@ctsfares.com
http://www.ctsfares.com
http://www.ctsfares.com
http://www.ctstours.com
http://www.ctsfares.com
mailto:marketing@ctsfares.com
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COMPANY NAME: DFW TOURS Contact Person: Dianne Atchison

Address: 7616 LBJ Freeway, Suite 700, Dallas, TX 75251

Phone Reservations: 800-527-2589 Local: 972-980-4540

Fax: 972-386-3802 Email: dfwtours@dfwtours.com URL: www.dfwtoursagent.com

Regions Served: AFRICA, ASIA & SOUTH PACIFIC, CARIBBEAN, CENTRAL & SOUTH AMERICA, EUROPE, MIDDLE EAST

Airlines Represented: AA, AC, AZ, BA, CO, CX, FI, IB, JJ, JL, KE, LA, LH, LY, MX, NZ, OS, QF, SK, SQ, UA,

US, VS.

Years in Business: 32 years Commission Basis: Net Fares/Commission on Published Fares

Payment: Business Check • Money Order & AMEX: � Visa: � Master Card: � Discover: �

Business Hours: Monday - Friday 8:00 am - 7:00 pm CT

Bookable Online at: www.vaxvacationaccess.com

Trade Memberships: ASTA: USTOA: USACA: � IATAN: � ARC: � OTHER:

Fare Class Sold:• First: � • Business: � • Coach: � • Fare Shown on Ticket: varies
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Over 20 Million Consolidator
Net Fares Plus Non-Capped

Commissions for F, C & Y Class
Published Fares Worldwide!

United States
Air Consolidator Association

AUSTRALIA • NEW ZEALAND • MEXICO• CENTRAL AMERICA • SOUTH AMERICA • PUERTO RICO • CARIBBEAN

GTT is celebrating 25 years of
Professional & Reliable Services.

Dallas - HDQ
800-485-6828

Detroit
248-626-9181

Houston
713-774-4946

Los Angeles
626-570-9009

Seattle
206-381-9588

GTT Accepts Agent Bookings in Amadeus, Apollo, Sabre or Worldspan.
GTT also specializes in Group Sales.

For Groups of 10 or More Passengers, Call Our Group Desk at 1-888-856-8835
or Send An Email To gttgroups@gtttravel.com

Check our pricing online at: www.gttglobal.com & "Get A Login" Today!

FOR FARE QUOTES OR RESERVATIONS CALL

w w w . g t t g l o b a l . c o m

GTT PAYS

HIGH COMMISSIONS

ON MOST F, C & Y

PUBLISHED INT'L AIRFARES

EUROPE • ISRAEL • INDIA • PAKISTAN • MIDDLE EAST • AFRICA • SE. ASIA •CHINA • JAPAN • S PACIFIC ISLANDS

M E M B E R

®

Integrity in Travel

ASTA
American Society
of Travel Agents

COMPANY NAME: GTT/GTT GLOBAL Contact Person: Mark Nelson

Address: 4100 Spring Valley Road, Suite 202, Dallas, TX 75244

Phone Reservations: 800-485-6828 Local: 972-490-3394

Fax: 972-387-5847 Email: marknelson@gttglobal.com URL: www.gttglobal.com

Regions Served: AFRICA, ASIA, CARIBBEAN, CENTRAL & SOUTH AMERICA, EUROPE, MIDDLE EAST

Airlines Represented: AA, AC, AF, AI, AM, AR, AZ, BA, BD, BR, CA, CI, CM, CO, CX, CZ, DL, EK, ET, FI, GF, HU, IB,

JJ, JK, JL, KA, KE, LA, LH, LP, LX, MH, MS, MU, NH, NW, NZ, OK, OS, OZ, PR, QF, QR, SA, SK, SQ, TA, TG, TK, TN,

UA, US, VA, VN, VS, 4W, 9W

Years in Business: 26 years Commission Basis: Varies

Payment: Business Check or Money Order & AMEX: � Visa: � Master Card: � Discover: �

Business Hours: Monday - Friday 8:30AM - 6:00PM (ET, CT, MT, WT)

Trade Memberships: ASTA: � USTOA: � USACA: � IATAN: � ARC: �

Fare Class Sold: • First: � • Business: � • Coach: �

Fare Shown on Ticket: Net airfares - No. Commissionable published airfares - Yes.
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COMPANY NAME: GOWAY TRAVEL LTD. Contact Person: US Air Department

Address: 5757 West Century Blvd.Suite 807, Los Angeles, CA 90045

Phone Reservations: 800-387-8850

Fax: 800-665-4432 Email: airfares@goway.com URL: www.goway.com

Regions Served: AFRICA, ASIA, AUSTRALIA & THE SOUTH PACIFIC, MIDDLE EAST, EUROPE, SOUTH & CENTRAL AMERICA

Airlines Represented: Over 60 International Airlines

Years in Business: 40 years Commission Basis: Yes

Payment: Business Check or Money Order & AMEX: � Visa: � Master Card: � Discover: �

Business Hours: 9a.m.- 8p.m. EST

Bookable Online at: www.gowayagent.com

Trade Memberships: ASTA: � USTOA: � USACA: IATAN: ARC: � OTHER:

Fare Class Sold: • First: � • Business: � • Coach: �

Fare Shown on Ticket: TBA

Best NET Airfares

Book online at www.gowayagent.com 
Or call 1-866-515-2874

For complex air, round the world and circle 
pacific itineraries, call 1-866-866-5494

For groups of 10 or more, call the specialists
at 1-800-838-0618

Earn Bonus Bucks 
with the Goway 
Incentive card.

Worldwide
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COMPANY NAME: HARIWORLD Contact Person: Josanne Swain

Address: 3 West 35th Street, Fifth Floor, New York, NY 10001

Phone Reservations: 888-449-8783 Local: 212-997-3300 (Headquarters)

Fax: 212-997-3320 Email: sales@hariworld.com URL: www.hariworld.com

Regions Served: AFRICA, ASIA, INDIA, AUSTRALIA, S. PACIFIC, EUROPE, MIDDLE EAST, LATIN AMERICA, MEXICO

Airlines Represented: AA, AC, AF, AI, AM, AT, AY, BD, BR, CA, CI, CO, CX, DL, EK, EY, ET, FJ, IC, IT, KL, KU, LH,
LX, MA, MH, MS, MX,OS, 0Z, PK, PR, QF, QR, RJ, RO, SQ, SV, TG, TK, TX, UL, UK, UX, VS, VV, 9W, 4M, LA, XL,
LP, PSA for Indian Airlines

Years in Business: 42 years Commission Basis: NET Fares and Commissionable Published fares

Payment Method: Agency Check, Wire Transfer and Passenger Credit Cards

Credit Cards Accepted: AMEX: � Visa: � Master Card: � Discover: �

Business Hours: Mon-Fri 9 a.m. - 8 p.m.; Sat 10 a.m. - 5 p.m. ET

Bookable Online at: www.hariworld.com

Trade Memberships: ASTA: � USACA: � IATAN: � ARC: � OTHER: PATA, OSSN, NACTA, CLIA

Fare Class Sold: First: � Business: � Coach: � • Shown on Ticket: Bulk on Contracted Fares
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COMPANY NAME: INTERNATIONAL AIR CONSOLIDATORS INC Contact Person: Ricky Karkabi

Address: 7800 Stemmons Freeway Suite 720 Dallas TX 75247

Phone Reservations: 800-672-0514 Local: 214-637-0514

Fax: 214-634-9644 Email: ricky@iacfares.com URL: www.iacfares.com

Regions Served: AFRICA, CENTRAL & SOUTH AMERICA, EUROPE, MIDDLE EAST

Airlines Represented: AC, AF, AZ, BA, BD, CO, DL, EK, ET, GF, IB, KL, LH, ME, NW, OS, QR, SK, UA.

Years in Business: 28 years Commission Basis: On International Published Fares

Payment: Business Check or Money Order & AMEX: � Visa: � Master Card: � Discover: �

Business Hours: Monday-Friday: 9:00am - 5:30pm CST

Bookable Online at: www.iacfares.com

Trade Memberships: ASTA: � USTOA: USACA: � IATAN: � ARC: � OTHER:

Fare Class Sold: • First: � • Business: � • Coach: �

Fare Shown on Ticket: Net Fares BT Taxes Only

SERVING THE TRAVELAGENT COMMUNITY SINCE 1982 TO

EUROPE • AFRICA • MIDDLE EAST
CENTRAL & SOUTH AMERICA

WE OFFER NET FARES AND COMMISSION OVERRIDES ON PUBLISHED FARESWE OFFER NET FARES AND COMMISSION OVERRIDES ON PUBLISHED FARES

For fare quotes or reservations call
800-672-0514 800-444-2995

DALLAS Fax: 214-634-9644 HOUSTON: Fax: 713-952-1202

IIIIAAAACCCC International Air Consolidators
Discounted International Airfares for Travel Agents

www.iacfares.com

mailto:ricky@iacfares.com
http://www.iacfares.com
http://www.iacfares.com
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COMPANY NAME: Contact Person:

Address: 

Phone Reservations: Local: 

Fax: Email: URL: 

Regions Served: AFRICA • ASIA • CARIBBEAN • EUROPE • THE MIDDLE EAST • U.S. & CANADA.

Airlines Represented:  

Years in Business:   years Commission Basis: Net Fares

Payment Method: Personal Check  or Money Order  and Credit Cards

Credit Cards Accepted:   AMEX: � Visa: � Master Card: � Discover: � Other:

Business Hours: Mon. thru Fri. 9:30 a.m. – 6 p.m.

Bookable Online at Consolifares: � Consolidator Shopper:  Other: 

Trade Memberships: ASTA: USTOA: USACA:  IATAN: � ARC: � OTHER:

Fare Class Sold: • First: � • Business: � • Coach: � • Fare Shown on Ticket: Bulk

COMPANY NAME: MISSION VALLEY TRAVEL INC.

Address: 112 Cooperative Way, Kalispell, MT 59901

Phone Reservations:  800-321-8069 Local: 406-758-4840

Fax: 406-758-4828 Email: agent@mvti.us URL: www.mvti.us

Regions Served: EUROPE • MIDDLE EAST • CENTRAL & S. AMERICA • AFRICA • ASIA •  AUSTRALIA & S. PACIFIC

Airlines Represented:  AA, AC, AF, BD, CO, CI, DL, FI, KC, KE, KL,LH, OS, OZ, PS,  SK, SU, PS, UA ,VV, 9U

Years in Business:  11 years Commission Basis: Net Fares Various

Payment Method: Personal Check  or Money Order  and Credit Cards

Credit Cards Accepted:   AMEX: � Visa: � Master Card: � Discover: � Other:

Business Hours: Mon. thru Fri. 9 a.m. – 6 p.m. MST

Bookable online at: www.mvti.us

Trade Memberships: ASTA: � USTOA: USACA:  IATAN: � ARC: � OTHER: VCom

Fare Class Sold: • First: � • Business: � • Coach: � •  Fare Shown on Ticket:  NET or PUBLISHED
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COMPANY NAME: Contact Person:

Address: 

Phone Reservations: Local: 

Fax: Email: URL: 

Regions Served: AFRICA • ASIA • CARIBBEAN • EUROPE • THE MIDDLE EAST • U.S. & CANADA.

Airlines Represented:  

Years in Business:   years Commission Basis: Net Fares

Payment Method: Personal Check  or Money Order  and Credit Cards

Credit Cards Accepted:   AMEX: � Visa: � Master Card: � Discover: � Other:

Business Hours: Mon. thru Fri. 9:30 a.m. – 6 p.m.

Bookable Online at Consolifares: � Consolidator Shopper:  Other: 

Trade Memberships: ASTA: USTOA: USACA:  IATAN: � ARC: � OTHER:

Fare Class Sold: • First: � • Business: � • Coach: � • Fare Shown on Ticket: Bulk

COMPANY NAME: NETWORK TOURS, INC Contact Person: Sheldon Drabinsky

Address: 1920 Avenue Road, Toronto, Ontario,  M5M 4A1

Phone Reservations: 866-880-2480 Local: 416-789-7904

Fax: 416-789-0731 Email: sheldon@thetravelnetwork.com URL: www.thetravelnetwork.com

Regions Served: EUROPE • MIDDLE EAST • NORTH, CENTRAL & S. AMERICA  • AFRICA • ASIA •  SOUTH PACIFIC

Airlines Represented:  ALL AIRLINES

Years in Business: 12  years Commission Basis: Net Fares/Commissions

Payment Method: Personal Check  or Money Order  and Credit Cards

Credit Cards Accepted:   AMEX: � Visa: � Master Card: � Discover: Other:

Business Hours: 9 a.m. - 7 p.m. EST

Trade Memberships: ASTA: � USTOA: USACA:  IATAN: � OTHER: CLIA, ACTA, BSP, Ensemble

Fare Class Sold: • First: � • Business: � • Coach: �

Fare Shown on Ticket: Bulk/Published

INTERNATIONAL BUSINESS CLASS 
EUROPE/FROM East Coast West Coast
AMSTERDAM, PARIS $1695 $2895 
LONDON $1695 $2515 
FRANKFURT $1695 $3215 
MILAN/ROME $2500 $3175 
VENICE $2600 $3175 
ZURICH $2400 $3175 
ATHENS $2400 $3475 
ISTANBUL $2300 $2845 
BUDAPEST/PRAGUE $2600 $2945 
COPENHAGEN $1895 $2945
FAR EAST/FROM East Coast West Coast
TOKYO $3500 $3200 
SEOUL $2995 $2595 
BEIJING/SHANGHAI $3100 $2895 
HONGKONG $3395 $2895 
TAIPEI $2895 $2595 
SINGAPORE/BANGKOK $3495 $2995  

S. PACIFIC/FROM: East Coast West Coast
SYDNEY/MELBOURNE $4735 $4225 
AUCKLAND $5340 $3840 
PERTH $5610 $4830 
MID EAST & INDIA/FROM East Coast West Coast
TELAVIV $2225 $3275 
CAIRO $2975 $3715 
DUBAI $3870 $4395 
BOMBAY/DELHI $2825 $3820
AFRICA/FROM East Coast West Coast
ACCRA $3245 $3885 
NAIROBI $4345 $4995 
JOHANNESBURG $3535 $4225 
CAPETOWN $3250 $4050 
S. AMERICA/FROM East Coast West Coast
LIMA $1559 $1031 
SANTIAGO $1845 $2300 
RIO/SAN PAOLO $2065 $3155 
BUENOS AIRES $1799 $2869 
Rates are in USD, exclusive of taxes, subject to availability and seasonality

Seat Sale International Business ClassInternational Business Class
Save up to 60% off Business Class Fares

CALL NETWORK TOURS

866-880-2480
Fax: 416-789-0731

www.thetravelnetwork.com

DOMESTIC ECONOMY AND FIRST CLASS NETS 
HIGHER COMMISSIONS ON INTL PUBLISHED RATES ON MOST CARRIERS  
PAY ECONOMY AND FLY BUSINESS CLASS ON MOST MAJOR AIRLINES  

TRANS-BORDER PROGRAMS: CANADA-USA-CANADA & USA-MEXICO-USA 

TI
C

O
 #

 3
17

29
63

NEW NEW NEW NEW NEW NEW NEW
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COMPANY NAME: SKY BIRD TRAVEL & TOURS INC. Contact Person: Akshay Shah

Address:  24701 Swanson Road,  Southfield,  MI 48033

Phone Reservations:  888-759-2473 Local:  248-372-4800

Fax: 877-329-2759     Email: info@skybirdtravel.com URL:  www.skybirdtravel.com

Regions Served: NORTH+CENTRAL & SOUTH AMERICA, EUROPE, MIDDLE EAST, AFRICA, ASIA, SOUTH PACIFIC, INDIA

Airlines Represented: 4M, 9W, AA, AC, AF, AI, AP, AT, AV, AY, AZ, BA, BD, BR, CA, CI, CO, CX, DL, EK, ET, EY, FI, GF,

IB, JJ, JL, KL, KC, KE, KU, LA, LH, LO, LP, LX, MA, ME, MH, MX, NW, NZ, OK, OS, OZ, PK, QF, SA, SK, SN, SQ, SV,

TG, TK, UA, UL, US, VS.

Years in Business:  33  years Commission Basis: On International Published Fares 

Payment: Business Check or Money Order & AMEX: � Visa: � Master Card: � Discover: �

Business Hours: Monday-Friday: 9:00am - 7:00pm Sat 10:00am - 2:00pm

Bookable Online at:   www.skybirdtravels.com

Trade Memberships: ASTA: � USTOA: USACA:  � IATAN: � ARC: � OTHER: 

Fare Class Sold: • First: � • Business: � • Coach: � •  Fare Shown on Ticket:  BULK
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COMPANY NAME: SKYLINK TRAVEL Contact Person: Fernando S. Virgolino

Address: 980 Avenue of the Americas, Suite 401, New York NY 10018

Phone Reservations: 800-AIR ONLY (247-6659) Local: 212-573-8980

Fax: 800-799-1322 Email: admusa@skylinkus.com URL: www.skylinkus.com

Regions Served: AFRICA, AUSTRALIA & SOUTH PACIFIC, CANADA, CARIBBEAN, EUROPE, FAR EAST, INDIA, MIDDLE EAST,

NORTH, CENTRAL & SOUTH AMERICA, USA

Airlines Represented: 2K, 4M, 9W, AA, AB, AC, AF, AM, AO, AI, AR, AT, AV, AY, AZ, BA, BD, BR, BW, CI, CM, CO, CX,
CZ, DL, EK, ET, EY, FI, FJ, GF, HU, IB, IT, JJ, JK, JL, JP, KL, KM, KU, LA, LH, LO, LP, LR, LX, LY, MA, ME, MH, MP, MS, MX,
NW, NZ, OA, OK, OS, OZ, PK, QF, QR, RJ, RO, SA, SK, SN, SQ, SW, TA, TG, TK, TN, TP, UA, US, UX, VS, VV, WS, XL

Years in Business: Since 1979 Commission Basis: Offered on most carriers/Commissions paid: Every Thursday

Payment: Business Check or Money Order & AMEX: � Visa: � Master Card: � Discover/Diners Club: �

Business Hours: Monday – Friday : 9.00 am – 9.00 pm EST - Saturday : 10.30 am – 6.30 pm EST

Bookable Online at: www.skylinkus.com | Consolidator Shopper

Trade Memberships: ASTA: � USACA: IATAN: � ARC: � OTHER: CLIA, PATA, SATA, AFRICA, APTA

Fare Class Sold: • First: � • Business: � • Coach: � • Fare Shown on Ticket: Bulk on most carriers
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TransamTravel
next   generat ion  consol idator

COMPANY NAME: TRANS AM TRAVEL Contact Person: William Gomes

Address: 4222 King Street, Alexandria, VA 22302

Phone Reservations: 800-822-7600 Local: 703-998-7676

Fax: 703-824-8190 Email: fares@transamtravel.com URL: www.transamtravel.com

Regions Served: EUROPE, NORTH AMERICA, CENTRAL AMERICA, SOUTH  AMERICA, THE MIDDLE EAST, AFRICA, ASIA,
INDIA , AUSTRALIA & THE SOUTH  PACIFIC

Airlines Represented: ALL MAJOR AIRLINES

Years in Business: 30  years Commission Basis: High Commission

Payment Method: Company Check  or Money Order  and Credit Cards

Credit Cards Accepted:   AMEX: � Visa: � Master Card: � Discover: � Other:

Business Hours: 24/7

Bookable Online at:  www.transamtravel.com

Trade Memberships: ASTA:  � USTOA: USACA:   � IATAN: � ARC: � OTHER:

Fare Class Sold: • First: � • Business: � • Coach: � • Fare Shown on Ticket: No

AA AMERICAN AIRLINES
AC AIR CANADA
AF AIR FRANCE
AI AIR INDIA
AR AEROLINEAS ARGENTINAS
AV AVIANCA
AZ ALITALIA AIRLINES
BD BRITISH MIDLAND
CI CHINA AIRLINES
CO CONTINENTAL AIRLINES
CX CATHAY PACIFIC
DL DELTA AIRLINES
EK EMIRATES AIRLINES
EY ETIHAD AIRWAYS
ET ETHIOPIAN AIRLINES

FI ICELANDAIR
GF GULF AIR COMPANY
IB IBERIA LINEAS
IT KINGFISHER AIRLINES
JL JAPAN AIRLINES INTL
JJ TAM AIRLINES
KL KLM
KU KUWAIT AIRWAYS
LA LAN AIRLINES S.A.
LX SWISS
LH LUFTHANSA
LP LAN PERU
MH MALAYSIA
MU CHINA EASTERN AIRLINES
MX MEXICANA DE AVIACION

NZ AIR NEW ZEALAND
OS AUSTRIAN
QF QANTAS AIRWAYS
QR QATAR AIRWAYS
SA SOUTH AFRICAN
SK SCANDINAVIAN AIRLINE
SN BRUSSELS AIRLINES
SQ SINGAPORE AIRLINES
TN AIR TAHITI NUI
UA UNITED
US US AIRWAYS
VS VIRGIN ATLANTIC
XL LANECUADOR
4M LANARGENTINA
9W JET AIRWAYS

•  Integrity 
•  Reliability 
•  Customer Service

More Fares & Higher Commissions to More Destinations than any other Consolidator

Toll Free: 800-822-7600 or Fax: 888-656-3232
WWW.TRANSAMTRAVEL.COM

Offices in Los Angeles • New York • San Francisco • Washington DC • Mumbai
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COMPANY NAME: UP AND AWAY AMERICAN EXPRESS Contact Person: Terence Mascarenhas

Address: 347 Fifth Avenue, Suite 305, New York NY 10017

Phone Reservations: 800-275-8001 Local: 212-889-2345

Fax: 2128892350 Email: upnawaytr@aol.com URL: www.upandaway.com

Regions Served: CENTRAL & SOUTH AMERICA, EUROPE, MIDDLE EAST, AFRICA, ASIA, SOUTH PACIFIC

Airlines Represented: AA, AZ, BA, UA, DL, CO, US, VS, LH, AZ, AF, AC, IB, KL, BD, SK, EK, QR, EY, 9W, W3, IT, JJ, LA,
LX, OS, SA, AI, NZ, QF, KM, SN, LY, CI, CA, EC, RJ, AT, MH, MS, KE, KU.

Years in Business: 26 years Commission Basis: On International Published Fares

Payment: Business Check or Money Order & AMEX: � Visa: � Master Card: � Discover: �

Business Hours: Monday-Friday: 9:00am - 6:00pm, Saurday & Sunday from 10am - 5pm EST

Bookable Online at: www.upandaway.com

Trade Memberships: ASTA: � USTOA: USACA: IATAN: � ARC: � OTHER: AMEX

Fare Class Sold: • First: � • Business: � • Coach: �

Fare Shown on Ticket: BULK

GO AWAY ! GO...UP & AWAYGO AWAY ! GO...UP & AWAY

NET FARES IN COACH & BUSINESS CLASS TONET FARES IN COACH & BUSINESS CLASS TO ASIA, AFRICA, EUROPE, MIDDLE EASTASIA, AFRICA, EUROPE, MIDDLE EAST

SAVE UP TO 50%
ON BUSINESS AND ECONOMY CLASS

AIRFARES ON ALL THE MAJOR CARRIERS

Up and Away Travel

SAVE UP TO 50%

Visit: www.upandaway.com
Call: 800-275-8001 • 212-889-2345

New York • Boston • Washington • Miami • Los Angeles
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Brazilian Travel Service
www.btstravelonline.com

C&H International
www.cnhintl.com

Centrav
www.centrav.com

Cosmopolitan Travel Service
www.ctsfares.com

DFW Tours
www.dfwtours.com

Grand Holidays
www.grandholidays.net

GTT Global
www.gttglobal.com
Hari World Travel

www.hariworld.com
International Air Consolidators

www.iacfares.com
Picasso Travel

www.picassotravel.com
Sky Bird Travel

www.skybirdtravel.com
Trans Am Travel

www.transamtravel.com

  United States
Air Consolidator Association

  United States
Air Consolidator Association

Air Consolidator Specialist

Dear Travel Agent:

We invite you to take our new Air Consolidator Specialist

Course sponsored by USACA and hosted by Travel Agent

University.  

• Learn how to increase your profit on each 

international air transaction while offering the lowest 

fares to your customers.

• Earn more by buying a ticket from a well recognized 

and reputable USACA consolidator instead of  issuing 

that same ticket through a GDS.

• Learn the essentials of  working with a USACA 

consolidator's special fares or commissions for 

maximum profit, when and how to use them, and 

why they can be valuable to you and your clients.

To start visit www.tauniv.com and click on the

USACA logo to initiate the course.

www.usaca.com

Integrity • Trust • Reliability
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